
 
 

Teem3 Business Plan 
The Road Map to Your Success 

 
 
 
Directions: 
 

• Print this plan out.  
• Put it in a 3 ring note book.  
• Complete your homework. 
• Work the 3 step process. 
• Keep track of your progress. 
• Consult with your sponsor/upline leader 
      on a regular basis 

 
 
This packet contains:  
 

• Dreams & Goals -   “A goal written down is a dream with a deadline.” 
 
• 3 Step Process -  “Follow the system, and your business will grow faster”    
 
• Memory jogger – “Do not prejudge, everyone is interested in better health and extra money” 
 
• Prospect list - “The bigger the list, the bigger the business’ 
 
• Top Ten in Motion list  - “This is the active list…. It’s all about action!” 

 
• Quick Application -  “All the info you will need to sign your prospects up” 

 
• 1 K Sheet – “Your first goal should be to become a 1K, then teach others to do the same” 

 
 
 
 

 
 
 
 
 
 



 
 

Dreams & Goals 
 

 
 
Determine Your “Why”….Your “Why” will drive you to do the tasks necessary to be successful.  These 
reasons must be shared with your Sponsor or Upline Leader, so they can help you achieve your goals.  
 
The most important thing about your “Why” is that it is yours. It is the reason you will never give up. (Tip: For one 
person it might be to put their children through college. For another, it might be to pay off their home, and for another 
it might be to help as many people as possible with their health.  Write your “Why” down below.  
 
My Why… The reason why I will make sure that XanGo   business succeeds is so that I can:  
_____________________________________________________________________________________________
_____________________________________________________________________________________________
_____________________________________________________________________________________________
_____________________________________________________________________________________________
_____________________________________________________________________________________________ 
 
 
Financial Objectives are your Income Goals.  
You may not fully understand the compensation plan at this point, so you will need to discuss these goals with your 
sponsor so that they can assist you in setting realistic goals, based on the amount of time you will commit to your 
business on a weekly basis.  
 
I will commit to  
______  hrs/week at my Xango business 
 
As I look at the “Possibilities’ on the chart below: 
 
• My first goal would be___________________ 
 
• My second goal would be________________ 
 
• I Ultimately want_______________________ 
 
 

$100 Monthly Automatic delivery Example 
 

Level            Distributors    PV         Volume      x        %       Possibilities 
 

Referral Plan______________________________________________________________ 
1                         2                $100               $200           x        5%                         .    
2                         4                $100               $400           x        5%                         . 

                              3                           8                 $100                $800           x       10%         Free Product? 
                         Business Plan_____________________________________________________________ 
                              4                         16                 $100             $1,600           x         5%         Utility Bills? 
                              5                         32                 $100             $3,200           x         5%          
                              6                         64                 $100             $6,400           x         5%         New Car?  
                              7                       128                 $100           $12,800           x         5%            
                              8                       256                 $100           $25,600           x         5%               
                              9                       512                 $100           $51,200           x         2%         Debt Free?       

________________________________________________________________________ 
                             Total                  

 
 
 
 



 
3 Step Process 

 
 
 

This business is based on bringing new people into the business. It is important that you use a systematic way to do 
that. The system involves 3 steps. It is simple, teachable and duplicatable.   
It is a proven method to grow your business. It includes, creating a prospect list, introducing the 
product/business opportunity and most importantly, following up.  
 
It has been said that the best recruiter will win!  Most of the people that you recruit will just want to drink the juice at 
wholesale cost. We refer to them as “juicers” and some will be interested in building a business with you, they are 
“Business Builders” You are ultimately looking for 4-5 business builders that are as serious as you. We spend most of 
our business time with “Business Builders” We always love people for who they are. Make sure you service people for 
their needs, not yours. You will develop a much bigger business following these few simple rules.  
 
Recruiting is a process, not an event.  If you follow the process and teach others to do the same, you will increase 
your ability to duplicate.  That is the key to this business.  
 

 
Step1:  Create Your Prospect List 

 
 

Your prospect list is the data base that will drive your business. Your list will be continuous throughout your XanGo 
career.  You will always be adding to it as you think of people and meet new people. As a Top Leader in the company, 
I still use this same process to build my business. Use the Memory Jogger in this get started packet, to remind you of 
all the people you know.  Once you compile your initial list of 50-100 prospects on the Prospect List also provided in 
this packet. Follow the steps below.   
 
 
Here are a few tips as you start your prospect list: 
 
• Start with your warm market.  People like to do business with people they know, like and trust. 
 
• Make your list as long as possible.  Continue to add to it as you remember more people or meet new 
people.  The more people you can share XanGo with, the bigger your business will be. 
 
• Don’t ever prejudge anyone.  They may end up in someone else’s organization.  Always remember, you 
are offering people a serious Business Opportunity that happens to be in the wellness industry using a product 
that changes lives.  A true gift of health and wealth. 
 
• Never delete people from your list.  If they say no, put them to the side, things change!  They may be a 
better prospect down the road. 
 
• As people come into your business, highlight their names so you can enjoy your hard work paying off.  
This will also demonstrate the power of your list. 
 
• You will continuously move new prospects names from your Prospect List to your Top Ten In 
Motion list so that you are actively pursuing 10 people at a time. It is important to share this list with your 
sponsor/upline leader so that they can help you   
 
Extra copies of the sheets provided in this packet are also found in the resource center of www.Teem3.com. 
You can make extra copies as you meet more prospects and grow your business.   
 
 

 
 
 
 
 
 



 
Step 2:  Introducing Your Prospect 

 
 

Share your list with your sponsor/upline leader, together you will identify the first ten that you are going to 
introduce to your new business. They will be placed on the Top Ten In Motion worksheet provided.  
 
Together you will decide the best tools for each prospect. ie. If they live out of town, you can have them look at 
your website and listen to a video on it. Or you can get them on a conference call.  If they are someone that 
spends a lot of time in their car, a CD may be most effective. Your sponsor/upline leader will help you plan this 
out. 

 
One of the most common mistakes made by new people …They talk too much! They think the more 
information they share, the greater chance of impressing the prospect.  Actually the opposite is true. People will 
be more impressed with the height of your excitement then they will the depth of your knowledge. Not to 
mention, if it appears that they have to learn a lot of information on the product and the opportunity, they will 
probably not be able to see themselves as being able to add this business to their already busy day.….so keep 
it simple, and use the tools. You are the messenger, the tools will tell the message.  
 
Your goal is get the bottle in their hand, the ounce in their mouth, and let the product speak for itself !!!!  Your 
prospect will not require a whole dissertation on mangosteen and network marketing to get them to try the 
product, as they consider the business opportunity. Nothing is more powerful than the benefits they will feel.  
 
 
Ways to introduce your prospects to XanGo. 

 
• The “Teem3 System” The complete system can be found in the advanced training section of   
       www.Teem3.com  
 
• Personal replicating website. You can also find example links at www.Teem3.com 
 
• Product/Business CD or DVD’s 
 
• Brochures & Newspapers. 
 
• Opportunity calls – Complete list of calls on www.Teem3.com  “conference calls” 
 
• Webinars – ask your sponsor for the links 
 
• Home Party – It is the best way to kick off your business.  Every new distributor should have one!  Find  
      details and materials needed for your home party in the advance training section of www.Teem3.com  
 
• Bring guests to local distributor/corporate XanGo events 

 
 
 

Step 3:  Follow-Up 
 

This is where most of your time should be spent.  Consistent & Effective Follow-Up = $$$ 
When you wake up, your first thought needs to be…. Who do I need to follow up on today 
 
If you focus on follow-up, you can expect a prosperous business. 
 
• Utilize Your Sponsor/Upline in 3-way calls to follow up in the beginning of your business.  It is the best 
internship.  Learn while you earn.  Your Upline will validate the product & business for you (3rd party validation). 
 
• Schedule two on ones in your home, their home, coffee shop etc.  Use the expert – your Sponsor/Upline 
Leader.  It will not take long before you are off and running on your own.  It is simple, keep it that way!! 
 
 
 
 



 



 
 
 
 
 
 



 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 



 

 



 



 


